The Social Perspective (Social Influence)

Social Influence: A cover term for all those processes through which a person, group, or class influences the opinions, attitudes, behaviours, and values of other persons, groups, or classes (Reber, A., 1995)
Like the majority of species on the planet, humans are social animals. We try to actively seek contact with other members of our species, and try to become members of groups.
Living in groups has a major influence on our behaviour.

Conformity
Conformity can occur with any group relevant to the individual: it could be family and friends, or it could be people who the individual admires.

Groups have norms. So a group of classroom children may have the norm to share toys and sweets. When a child doesn’t he is seen as being deviant to the norm. The group exert group (peer) pressure on them, which could be comments or bullying. The group try to make the individual conform to their norms.

Empirical studies in conformity

Sherif (1935)

Asch (1951) criticised Sherif’s experiment because there was no right answer. So he tested to see if people would conform to a wrong answer.

Others critics Asch because they believed people conformed because they were afraid of the embarrassment of giving a wrong answer. Crutchfield (1954) used a non-face-to-face method: private booths.

Social Identity

Another type of conformity is roles. Each member of a group has an expected role to play. Once they have assumed a role it can be such a part of them that they always act in that way.

Consider a list of groups you are part of, i.e. family, friendships, hobbies etc.

Now consider the role you are expected to play in this group. What behaviour could you display that would break the norm of your role?

What did Campbell (1981) find? (Page 368)

Henri Tajfel (1958) believed everyone has a social identity based on the groups we belong to.

Define social identity: 
How you define your own social identity determines, who you are, and how you behave.

Tajfel (1958) found that…

Observational Learning Theory

More closely linked to behaviourism is social learning theory (SLT) though it has a lot of roots in social psychology.

Basically, SLT’s believe behaviour can be learned by observing and imitating others.

Bandura, Ross and Ross (1961)

What has happened as a result of Bandura?
